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In these days, when companies are losing money by fire un- 
derwriting all around, and it is freely predicted that more than 
three-fourths of the companies will show a loss on their busi- 
ness for the current year, the efforts on the part of underwriters 
to increase rates in localities where it is evident insurance is 
sold below cost, should be heartily acceded to and commended 
by sensible citizens. The Spectator Company a few months 
ago issued a leaflet entitled Fire Underwriting Profits and 
Losses, which shows by official statistics that for the past ten 
years the millionaire fire insurance companies—those best 
equipped to make money—have made no fire underwriting 
profit during that time, and have given insurance to the public 
below cost. Of course, we refer to the companies in the aggre- 
gite, as individually some show profit, but more show that the 
business has been conducted at a loss. An organizer of a new 
company told us recently that a capitalist who was approached 
for a subscription to the stock of the new corporation brought 
from his pocket the leaflet referred to, and stated that the 
figures therein contained did not indicate great chances for a 
new fire insurance company. The Fire Underwriting Profit 
and Loss leaflet should be vigorously circulated in Brooklyn at 
the present time while the agitation continues over the increase 
in rates promulgated there on account of the excessive losses 
by fire sustained by the companies in that city. It would havea 
beneficial effect in convincing propertyowners of the necessity 
for the raise in rates that has just been ordered in that city. 





THE second edition of the “ Handy Guide to Premium Rates, 
Applications and Policies of American Life Insurance Compa- 
nies” has just been issued by The Spectator Company. A 
number of changes have been made in the arrangement of the 
information at considerable expense, and the book is now the 
most complete and best arranged work of the kind that has ever 
been published. It contains all important particulars relative 
to the policies, premiums, surrender values, tontine dividend re- 
sults, annuities, etc., of forty-five of the principal Companies of 
North America, including two Canadian companies. By the 
alphabetical arrangement of the material “The Handy Guide” 
becomes practically self-indexing, although a comprehensive and 
detailed index is given in addition. The premium rates under 
the ordinary whole life continous payment, limited payment, 
term and endowment plans are furnished year by year from ages 
twenty to sixty-five, and in some instances for higher ages. The 
industrial rates, whole life and endowment, are given with poli- 
cies of this class, forming a separate department, and are pre- 
sented in five-year periods, and the same arrangement extends to 
annuities. The policies given are in much greater number than 
heretofore published in any similar work, several being printed 
for the leading companies and represent the best and most recent 
contracts offered to the public, Every possible effort was made 
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to secure complete data regarding surrender values on ordinary 
whole life policies, and this department is very full. Among the 
miscellaneous tables in the work are tabulations embodying divi- 
dend and tontine estimates, actual results, etc., of those institu- 
tions making a feature of investment insurance, many of which 
have never before been published outside of the company’s own 
rate books ; also the non-forfeiture laws of New York, Massa- 
chusettsand Maine. This edition of “ The Handy Guide” con- 
tains over 300 pages of practical information for life under- 
writers. The publishers have studied the needs of the field 
workers and have designed to give in “ The Handy Guide” 
a maximum amount of information in a volume of minimum 
size, printed on thin paper and bound in leather especially for 
pocket use. The book sells for $2 a copy, 4nd we bespeak for 
it a repetition of the very flattering reception accorded to the 
first edition. 








RAISING RATES IN BROOKLYN. 


T a meeting of the New York Tariff Association, held on 
Thursday last, at which there was a larger number of 
members present than usual, the following resolution was adopted: 
Resolved, That until such time as the fire department ia the city of Brook- 
lyn shall have been improved to the satisfaction of the fire underwriters, ex- 
pressed through this association, there shall be added to all rates twenty-five 
per cent. That such addition be made separate, in the form of a * rider,” 
the wording of which shall be promulgated by the manager of the associa- 
tion. 

The underwriters do not hesitate to condemn, in most sweep- 
ing terms, the inefficiency of the fire department of Brooklyn, 
and maintain that its inability to cope with fires has been mani- 
fested recently in a most costly manner. It is asserted that the 
department is deficient in apparatus, notably lacking in some of 
the most effective modern inventions, and that the manual force 
is subject to political domination to an extent that destroys its 
efficiency. It is true that there have been some very heavy fires 
in Brooklyn during the past few months, at which the lack of ap- 
paratus was painfully evident, while even the Brooklyn papers 
criticised the manner in which the fires were handled by the de- 
partment. Things must be very bad indeed when the local jour- 
nals of our neighboring city admit to their columns any criticisms 
of any department of the city government, unless there is some po- 
litical end to serve. But fire underwriters have known for years 
that the Brooklyn fire department was inadequate to afford 
proper protection to the extended area of that city, and that it was 
but a part of the “political machine” that has control of the city 
government. So long as this continues, there is not likely tobe any 
marked improvement in the department. When firemen are ap- 
pointed to and hold their positions solely through political con- 
siderations, they are indifferent to the work to which they are as- 
signed, and more intent upon maintaining their “political pull ” 
than perfecting themselves in fire duties. That thereare many 
good firemen in the Brooklyn department .is true, but where 
politics rule, from the Mayor’s office down, the best of men be- 
come demoralized more or less. If strict discipline were enforced, 
the effectiveness of the Brooklyn department could be greatly 
improved. _ There is sufficient good material there on which to 
base an admirable corps of firemen, but discipline and “political 
pulls” cannot walk hand in hand. 

The action of the Tariff Association will unquestionably open 
the eyes of Brooklyn propertyowners to a realizing sense of the 
danger to which they are exposed, Brooklyn, with its im- 
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mense rows of warehouses along the fronts of her river and. 


bays ; with her innumerable manufacturing industries, each one 
of which is a special hazard, and with her great area of 12,000 
acres within the fire limits, insufficiently covered by fire appara- 
tus, is especially exposed to fires of magnitude. Her means of 
fire extinguishment should not only be ample, but should in- 
clude every approved device for controlling and preventing the 
spread of flames. One of the most effective appliances for ser- 
vice at fires that has been invented of late years, is the water 
tower, of which Brooklyn could use several, but has not a single 
one. Her thirty engines are scarcely half the number required 
to cover the extended area of the city, and the necessity that 
compels the scattering of them in localities distant from each 
other, renders it a work of time to mass them when an emer- 
gency requires the full services of the department. The Brook- 
lyn fire department should be nearly, if not fully, as well pro- 
vided with fire extinguishing apparatus as New York city, for 
the reason that the former is spread out in all directions, render- 
ing the assembling of apparatus at any one point very difficult, 
while the latter city is long and narrow, and the apparatus so 
located that it can be massed very speedily when occasion re- 
quires, According to The Insurance Year Book statistics for 
1892, New York has 63 steam fire engines, 5 chemical engines, 
150 chemical extinguishers, 23 hook and ladder trucks, 63 hose 
tenders, 3 fire boats, 3 water towers, 2 supply wagons, an 
abundance of hose, etc. Brooklyn, according to the same au- 
thority, has 29 steam fire engines in service and 3 in reserve, 56 
chemical extinguishers, 1o aerial trucks, 21 hose carriages, 18 
hose wagons, 1 fire boat, and a supply of hose corresponding to 
the number of hose carriages and wagons. Brooklyn thus 
shows but about one-half as much fire extinguishing machinery 
as- New York possesses, when, in fact, because of her peculiar 
conditions and surroundings, she should have quite as much. 
These are facts for propertyowners to consider, and it is for 
them to determine whether they will take measures to secure 
better fire protection for the future or consent to suffer from 
exceptionally heavy fire losses and increased rates for their in- 
surance. It is a matter that has long demanded their earnest 
consideration, and now that it has been brought home directly 
to their pockets, by increased insurance rates, they will probably 
give heed to it. 

But Brooklyn is not the only city that is likely to experience 
a raise in the rates of insurance. The business of fire under- 
writing has been unprofitable for several years because of the 
heavy losses the companies have had to pay. These losses are 
increasing year by year; in 1891 they aggregated some $140,- 
000,060 ; the present year will show quite as great an amount, 
if not greater. The rates at present charged for insurance are 
insufficient to meet these losses and the necessary expenses in- 
volved in conducting the business. It is necessary, therefore, 
that the rates should be advanced if the companies are to con- 
tinue in business. Wisdom would dictate that such advances 
should be made before and not after the losses have been in- 
curred, as has been done in Milwaukee, Brooklyn and some 
other places. If the property destroyed by fire had paid ade- 
quate rates for insurance, the companies would have been ina 
better condition to meet the losses, and would have paid them 
with less grumbling. The homely old proverb about locking 
the stable door before the horse is stolen is a good one for fire 
underwriters to ponder. The advance in Brooklyn rates may 
provide for future losses, but it will scarcely make good the 
sums the companies have already paid. 
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THE “BIGNESS” OF LIFE COMPANIES. 


UCH has been said of late about the unparalleled growth 

of our life assurance companies, and the question is 

raised as to whether or not a limit should in some way be fixed 
to the amount of assurance a single company may be permitted 
to carry. Of course, the assets that a company controls corre- 
sponds to the amount of assurance it has in force, and it is urged 
that the concentration of such vast amounts as our three leading 
companies hold places it within their power to do a great amount 
of evil should the managers be so inclined. A lawyer of nationa] 
reputation, commenting on these accumulations in our hearing 
a few days since, said: “ The piling up of such vast sums of 
money under the absolute control of a few men, is a menace to 
the welfare of the country. Why, if the Mutual, the Equitable 
and the New York Life were to combine for that purpose, they 
could control the legislature of any State in the Union, or even 
elect a president of the United States. Or if they saw fit to 
throw a few millions of dollars into the stock market, they could 
create a panic in a short time that would not only be disastrous to 
the interests of the entire country, but would be felt in Europe. 
Life assurance,” he continued, “is a good thing when properly 
and economically administered, but that it should be so admin- 
istered by companies having so much in force, is simply impossi- 
ble. No one man is competent to administer such vast interests, 
nor should the power such great accumulations give be entrusted 
to one man or even the half dozen men who are active in the 
management of these companies. If these managers do not see 
the wisdom of curtailing their business, then a limit to it should 
be made by law.” The speaker is one whose voice has been 
often heard in the councils of the government, as well as in the 
highest courts of the land. He voiced a sentiment that has 
found frequent utterance of late, and is far more generally en- 
tertained than the officers of the companies referred to will be- 
lieve. They are so intent upon building up their companies, 
and devising new methods for increasing their business, each 
striving to prevent “the other fellow” from getting ahead of 
him, that they do not hear the voice of public opinion as much 
zs they should do, or hearing, do not heed it. Their agents, 
however, who come in contact with all sorts and conditions of 
men, could enlighten them in the matter were they so inclined. 
It is undeniably true that the public is growing afraid of great 
accumulations of wealth in the hands of corporations. This is 
not merely “ granger” talk or “hayseed” grumbling, but the 
honest conviction of intelligent business men. It is not that the 
great life companies are accused of having abused their power, 
but it is the possibility for such abuse that is a natural ac- 
companiment of such aggregations of wealth that causes alarm. 
On the first of the present year, according to the official figures, 
the Mutual Life had $695,753,461 assurance in force, and gross 
assets amounting to $159,507,138 ; the Equitable had $804,894,- 
557 assurance in force, and its gross assets were $136,198,518 ; 
the New York Life had $614,824,713 assurance in force, and its 
gross assets were $125,947,291. Here is a total of over two 
thousand millions of assurance in force, to be cared for by these 
three corporations, in the interests of over 650,000 persons, con- 
stituting their policyholders. In addition, there is the aggregate 
of over four hundred millions of dollars of assets to be invested 
and cared for in the interests of these same policyholders, who 
are the owners of it. This is a mighty task for these gentlemen 
to assume, and might well call into exercise their best abilities 
and all their-energies, without devoting instead their days and 
nights to devising means for continuing the mad race for new 
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business. They will undoubtedly gain more credit for them- 
selves by conserving what they already have, and engaging in an 
honorable rivalry to see which can do best by the policyholders 
of his company, than by swelling it up to unwieldy proportions. 

This subject derives renewed interest from the fact that a 
committee of State insurance officials was held in this city last 
week to consider this very question. At the last convention of 
insurance commissioners and superintendents, David Parks Fack- 
ler, the well-known actuary, read a paper entitled: “The Lim- 
itation “of the Business of Life Insurance Companies.” As a 
result a committee, consisting of Messrs. Luper of Pennsylvania, 
Merrill of Massachusetts, Tyler of Connecticut, Talbot of Mary- 
land, Vanderpool of New York, Root of Wisconsin, and Ellerbe 
of Missouri, was appointed to consider what action, if any, should 
be taken to secure a limitation to the amount of business a com- 
The committee met privately and discussed 
the subject, after which Messrs. Luper and Vanderpool were ap- 
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pany may write. 


pointed a committee to consult with leading life assurance men 
regarding the matter. It will thus be seen that public sentiment 
is being listened to in some quarters at least, and it may be taken 


-for granted that the time is near at hand when life assurance 


companies must either voluntarily fix a limit to the amount of 
assurance they will carry or the legislatures of the different States 
will be called upon to fix that limit by statute. 

The public is gradually being educated up to another fact, 
which is that mere bigness does not necessarily imply a superior 
quality of life assurance. The smaller companies, it is maintained, 
offer quite as good indemnity, and are better able to look after 
the interests of their policyholders, because of the fact that there 
are fewer of them, and the volume of assets to be invested and 
watched over is smaller. Policyholders calling at the office of 
the company can more readily receive the attention of the 
executive officers and go away satisfied that they have conferred 
with the head of the institution, whose statements represent 
authority, and not with a clerk or chief of department, who must 
That the 
smaller offices are more conservatively managed and do less 


of necessity in large corporations act for the officers. 


hurrahing and shouting in the prosecution of their business 
wins favorable consideration for them. The “ giant ” companies 
have had things pretty much their own way in the field of life 
assurance for several years, and it is time the smaller ones had 
their innings. 








SPECTATOR SURVEYS. 


Tue hubbub created by the sudden addition of twenty-five per cent to the 
rates in Brooklyn shows how sensitive public opinion is to any increased 
burdens in this line. But the seriousness of the situation in Brooklyn left the 
companies no alternative but to advance the rates. Whether the trouble in 
that city is because of the inefficiency ot the firemen and their leaders, or the 
lack of proper equipment, or both, may be questions of dispute. This fact is 
notorious that there has. not been an important fire in Brooklyn in ten 
years when the efficiency of the fire service was not called into question, 
Occasionally the companies have been wildly excited by their experiences and 
threats of withdrawal and increased rates have been made. Last spring when 
the Smith, Gray & Co. fire was the subject of comment, the Brooklyn 
papers were full of harsh criticism. The underwriters have been patient, for- 
bearing and long suffering in their toleration of Brooklyn losses and rates. 
If the merchants of that city pay the penalty of indifference to fire protection, 
it is difficult to arouse any sympathy for them now. 

* * * * 


THE minimum rates were finally adopted one week ago and now in force in 
the metropolitan district. In this connection a very delicate question has 
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arisen. These rates were adopted the same day as the twenty-five per cent 
advance in Brooklyn was ordered. This advance being only applicable to 
rated risks, the point has been raised that the twenty-five per cent rule does 
not apply. Aside from this, there are other questions likely to arise over the 
minimum rates, such as the proper rate to be charged on mixed stocks, al- 
though an attempt has been made to forestall this question by providing that 
the preponderance of stock should govern the rate. 
* * * * 


COTTON rates, as well as rateson jute, sisal, etc., have been jumped, the 
former to one and a half per cent and latter to two per cent. It is rather late 
in the season for the advance to benefit the companies, About all the cotton 
likely to be stored is now here and insured at the old rate, but it is a good 
thing to have the rate increased so as to be ready for next season’s crop. 

> * * 


THE newspaper interviews about the Brooklyn rates produced about the 
worst lot of trash, relative to insurance matters generally, that has been 
printed for some years. The reporters got badly mixed, and the rot about 
the profits in Brooklyn, the business being a lottery, and the companies being 
engaged in a trust, etc., was simply nauseating. We presume the unsophist- 
icated people who read the trash were impressed with the idea that the under- 
writers are robbers, or that they mistake their vocation. Perhaps a town 
meeting should be called to regulate rates. 

* * %* * 

A STEAMBOAT risk was offered here last week on a boat on Southern 
waters which enjoys the singular distinction of being equipped with automatic 
sprinklers, and yet there were companies obstinate enough to refuse it. 

* * > 

As soon as the companies or their managing officials have time they will 
probably take a turn with the ever-recurring branch office question. The 
companies without such offices have a fear thet through uptown branches they 
will lose some of the advantages of the recently adopted mimimum rates. If 
the branches are allowed to pay brokers fifteen per cent and then charge the 
companies thirty (or less) for managing the branch, it puts it in the power of 
the branch office managers to engage in deals to the detriment of their 
neighbors. 

” * * + 

As predicted, the Beecher-Schenck Lloyds, now known asthe ‘‘ Assurance 
Lloyds,” has been organized and began on the 22d to accept $100,000 lines. 
This is a very considerable reduction from the first reports that this combina- 
tion would write $500,000 upon single risks. Upon the basis, $500,000 paid 
by the subscribers and a pledge of $1,000,000 credit by responsible parties, it 
gives the new association a pretty fair backing, but we fail to see how they 
gain any benefits by making it an individual affair instead of contributing to a 
stock company. It is true they escape taxation and may withdraw from the 
business at any time, but it is not unlikely the next Legislature may have a 
word to say about the taxes and the withdrawal does not permit an escape 
from all liabilities. In the z#¢estm the Assurance Lloyds is raking in all the 
large risks and the premiums thereon, 

* * . x 

Ir the insurance companies organize, support and pay for a fire patrol, 

why should the people of Brooklyn get the benefits thereof in reduced rates? 
° * . * * 

More reinsurances are expected and are looked for daily, but these things 
are now managed more secretly than formerly and consequently little is 
known until the fact is accomplished. Still the crop is thus fara short one, 
both locally and for the whole country. 


* * * * 


OrFers of surplus lines on Southern cotton are finding their way to this city 
with more than ordinary frequency. The fact in itself is proof that there is a 
decrease in facilities for insurance at home. The local and other companies 
here understand the situation and have in several instances charged and ob- 
tained rates double those paid to the local agency companies, 

. * * + 

SEVERAL, if not all, the companies have already received their blanks from 
Albany for the annual statements. The anxiety will not be over until 
Sunday morning, though most of the managers confess now to asad experience. 

« * * . 

MANY are inclined to loek upon the presidents of fire insurance companies 
as financiers, pure and simple, in their relations to their companies. The fact 
js, however, that a good proportion of these gentlemen are interested practi- 
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cally in the underwriting side ot the business. We heard recently of the 
president of a prominent New York company who, learning of an oppor- 
tunity to secure a large line, took the matter in his own hands, and without 
the intervention of any agent solicited and obtained the line, which amounted 
to upwards of three-quarters of a million. Such activity among officials 
should stir up solicitors and agents to renewed efforjs. 
* * * “ 

A RUMOR which has been floating around the street for some time is to 
the effect that the Caledonian has secured a controlling interest in the stock 
of the Niagara of New York. As a matter of fact, while the selling price has 
advanced quite materially of late, no considerable number of the Niagara's 
shares have changed hands for several years. The management denies that 
the Caledonian has purchased any of its stock, 








CORRESPONDENCE. 


SOUTH CAROLINA. 
[FRoM AN OCCASIONAL CORRESPONDENT. ] 

As a sequel to my correspondence in your last issue, I can now report that 
the most objectionable feature of the insurance bill, that requiring a deposit 
of $25,000 in State of South Carolina bonds, has been eliminated, so that the 
bill as agreed upon by the House and sent to the Senate now reads as follows : 


SECTION 1. That on and after the passage of this act, foreign insurance 
companies of all classes, such as fire, life, marine, surety, security, guarantee, 
hail storm, live stock, accident and other like insurance companies, foreign 
land loan associations, foreign building and loan associations, foreign banking 
associations, plate glass and all other like classes of like business not incor- 
porated under the laws of South Carolina, except national banks and except 
benevolent institutions organized under the Grand Lodge system, shall each, 
before transacting any business in this State, pay a license fee of $100 to the 
Comptroller General at the date and time now required by law for insurance 
companies to pay their license fee: Provided, that the provisions of this act 
shall in no way apply to the societies, lodges and associations named in Sec- 
tion 5 of the act entitled ‘‘An act to require foreign co-operative assessment 
companies to comply with the insurance laws of the State, and to clearly de- 
fine who shall be considered agents of insurance companies,” approved De- 
cember 24, A. D. 1883. 

Sec. 2. That it shall be unlawful hereafter for any one of such foreign com- 
panies as required by Section 1 of this act to obtain license and pay license 
fees to transact any business in this State until they shall have and keep sume 
duly appointed resident agent in this State, on whom legal process may be 
served, so as to bind the company he represents. And every resident agent 
shall return to the county auditor of each county his gross receipts from said 
county for taxation as other property is returned for taxation, 

Sec. 3. That whenever the laws of any other State of the United States 
shall require of any such companies as are required by Section 1 of this act to 
obtain license, which are organized under the laws of this State and are 
doing business in such other State, any deposit of securities for the protection 
of their policyholders, or of persons dealing with them, or any payment of 
taxes, fines, penalties, certificates of authority, license fees, or otherwise, 
greater than the amount required by the laws of this State for the same pur- 
poses from similar companies organized under the law of such other State and 
doing business in this State, then all such companies of such other States doing 
business in this State shall make the same deposit with the Treasurer and pay 
a like sum or sums to the Comptroller-General of this State. 

Sec. 4. That all fees for licenses, as provided for in Section 1 of this act, 
shall be paid into the State treasury as collected by the Comptroller-General. 

Src. 5. That all the penalties and forfeitures heretofore incurred Dy insur- 
ance companies under the existing laws of this State for failure to comply with 
the law shall apply to and be incurred by any company which may hereafter 
fail to comply with the requirements of this act. 

Sec. 6. That all acts or parts of acts inconsistent with this act be and are 
hereby repealed. 

It remains to be seen what the Senate will do with the above. There has 
been quite a stir in fire insurance circles in the staid cld city of Charleston. 
The facts are these : The Germania Fire Insurance Company of New York, 
which company had been in the agency of Henry Schachte previous to the re- 
insurance by them during the past year of their Southern business in the Dela- 
ware Company, offered Mr. Schachte a salaried contract for a term of years, 
provided he would give up all the companies in his agency and represent them 
alone on and after January 1, 1893. Tothis Mr. Schachte consented, and 
gave notice to the companies, the Delaware, Pennsylvania, Home and Under- 
writers, of his intentions, and sent in his resignation to them from January 1, 
1893. These companies are all members of the Southeastern Tariff Associa- 

tion, and one of the rules of this association is that no company shall compen- 
sate an agent in excess of fifteen per cent commission, The Germania Com- 
pany is not a member of this association, The representatives of the S. E. T. A. 
compinies therefore appealed to the association for protection, and the execu- 
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tive committee deeming the action of the Germania as fraught with much danger, 
not only in Charleston but elsewhere, granted the companies permission to 
protect the business on their books by extension of their policies. These com- 
panies then withdrew at once from Mr, Schachte’s agency, and appointed 
Hardy & Manigault, a new firm, to succeed him. The Germania then began 
at once with Mr. Schachte, instead of waiting until January 1, as originally 
intended. The fight for the business then commenced, and very soon the 
Charleston Board of Underwriters were notified by Mr. Schachte, who still 
continued his membership in the board, that his business was being attacked 
with greater inducements by Hardy & Manigault (who had not yet joined the 
board, but who were acting under the permit of the S, E. T. A.), and he asked 
the protection ofthe board. Whereupon they granted him permission tem- 
porarily to meet the inducements on that business alone, and determined to 
ask the S. E. T. A. to appoint a committee of conference with a committee 
of the board to consider the matter. These committees met and went over 
the entire matter, and the result of their deliberations was a recommendation 
to the S. E. T, A. to terminate by February 1, 1893, the permit given by 
them to the companies, and also to the Charleston board to terminate at the 
same time the permission given by them to Mr. Schachte; and they also rec- 
ommended to the Charleston board to receive Hardy & Manigault’s applica- 
tion for membership, which had now been sent in, to be subject to above 
stipulation, The board unanimously adopted this report ; it has been sent to 
the S. E. T. A., and it now remains te be seen what that association will do 
about it. A special meeting of their executive committee has been called for 
the 2oth inst., to consider the joint report. J. E. M. 
CHARLESTON, December 23. 





ALBANY. 
[From OuR Own CoRRESPONDENT. ] 

One of the jolliest times in the history of the Life Underwriters Association 
of Eastern New York tock place at the Kenmore hotel in this city last 
Tuesday night. It was one of those meetings that combined fun and good 
nature with the transaction of much important business. It was also a 
meeting designed to follow out the suggestions of President Tillinghast, who, 
three months before, had proposed a dinner to take place at each of the quarterly 
meetings, of which Tuesday night’s meeting was one. The president had 
insisted that insurance men could transact the work before them much better 
‘on a full stomach.” And it was ona full stomach that Tuesday night’s 
work was done, for mine host Rockwell set before nis guests the best the 
house afforded. Thirty hungry and good natured life insurance men sat down 
to the table, and as eatables and drinkables went down, jokes and witty 
speeches sprang up spontaneously. The dinner took place at six o'clock. 
At eight o’clock, amidst the aroma of fragrant havanas, the members of the 
association were perceptible: From Albany, Benjamin Burton, J. W. 
Barnes, T. J. Williams, H. S. Bull, E. B. Cantine, F. L. Peck, W. B. 
Stooker, H. I. Hirschberger, F. H. Downer, H. Kohn; from Troy, D. H. 
Ayres, G. P. Mitchell, J. J. Releigh, W. V. Baker, F. A. Flagg, C. O. 
Green, A. L Weatherbee, D. C. Woodcock, W. B. Mead ; from New York, 
William Patterson ; from Poughkeepsie, E. C. Dayton ; from Auburn, H. G. 
Wise ; from Sandy Hill, M. B. McKinley ; from Amsterdam, H. L. Reed ; 
from Cohoes, H. L. Hanson. When the association settled down to work, 
with Vice-president Haskell in the chair, the principal matter under dis- 
cussion was the rebate question. All the members spoke and expressed 
themselves heartily in favor of signing the memorial of the National Under- 
writers Association to managers of companies. The memorial was then 
adopted, signed and ordered forwarded to the secretary of the National 
Underwriters Association. In connection with the matter of rebates the sub- 
ject of ‘twisting policies” was brought up and thoroughly discussed. It 
was decided that it was the voice of the association that the entire matter be 
placed in the hands of the executive committee for investigation and sugges- 
tion for remedying the evil that may be caused. The matter was left with 
the committee to report upon at the next meeting, which will be held in 
March, 

Last Wednesday morning on the faces of the clerks in the office of 
Superintendent Pierce ot the Insurance Department was a look of expectancy. 
When the superintendent walked into the office he was joyfully surprised 
to find upon his desk a handsome gift from his subordinates. It was an 
elegant parlor lamp six feet tall, and surmounted with a pretty lace shade 
The lamp’s standard was two vases of royal Dresden ware. 

The big fire of the Fort Orange Milling Company, which occurred last 
Monday, and in which four firemen lost their lives, made inroads into the 
pocketbooks of many insurance companies, The loss was stated by the Fort 
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Orange Company to be about $75,000. The list of companies which suffered 


is as follows: The largest was that held by the Millers National of Chicago, 
$7750; Commerce Insurance Company, $1000; AZtna, Hartford, $5000; 
Hartford, $3000; Imperial, London, $2500; Northern, London, $1750; 
National, New York, $2000; Guardian, London, $1000; London Assurance 
Corporation, $1250; State Investment, $1000; Royal, England, $1000; 
Citizens, Pittsburgh, $1000; Phoenix, Hartford, $2000; Teutonia, New 
Orleans, $1200; Westchester, New York, $1000; Springfield Fire and 
Marine, $2250; German of Pennsylvania, $1000; Dutchess County, $1000; 
Farmers, $750; Providence, Washington, $750; St. Paul, $2000; Sun Fire 
Office of London, $2000. 

As reported in THE SPECTATOR of December 15, the State Board of Under- 
writers advanced the rate of insurance in and near the village of Ballston. 
This was done because of the increased number of fires there. It is likely 
new that the underwriters may relent, as it is supposed that the man Who 
caused the fires has been arrested. His name is George Frances, and he lives 
on the shore of Saratoga. He has been held for the grand jury charged with 
arson in the second degree. It is pretty positive that nearly, if not all, of the 
fires can be traced to him. 

Early Thursday morning a fire occurred on the pier near the scene of the 
mill fire of Monday, The stables of James Farrell, the truckman, were 
burned, together with nine horses, The loss will reach $3000, covered by 
insurance in Albany agencies. LENOX. 
ALBANY, January 3. 





CHICAGO NOTES. 


[From OuR Own CORRESPONDENT. | 

For several days the air has been filled with rumor about the Syndicate In- 
surance Company of Minneapolis and the probable changes which were said 
to take place on January 1. It has been freely stated that the company con- 
templated retirement, but this is not true. It has only been found necessary 
to reinsure a portion of the outside business, and Secretary Stone is now in 
the city trying to arrange the deal. The entire Eastern field and all of the 
Western States which have been unprofitable are offered. The highest 
bidder will undoubtedly get the ‘* prize.” The Western States comprise Ohio, 
Kentucky, Texas, Tennessee, Louisiana, Alabama, Utah and Montana. It 
is also said that a sale of stock to prominent companies is being considered. 

The rumors that the Western general offices of the Western Assurance 
Company of Toronto were to be removed from Milwaukee to Chicago are 
vigorously denied by General Agent Hayes. 

Adolph Loeb, the well-known local agent, will return from a three months’ 
European trip on January 1. 

The friends of Captain Ayers are making a strong fight for his re-election 
to the presidency of the Chicago Fire Underwriters Association, His position 
the last year has been one of the most difficult for the presiding officer in the 
history of the organization. 

I learn that Robert Wood, general manager of the Manufacturers Auto- 
matic Sprinkler Company of Syracuse, N. Y., contemplates opening an office 
in Chicago in the near future. It will be a general Western agency. 

Manager Williams of the Eastern department of the Oakland Home was 
presented with a handsome silver tea set by the employees of the office 
Saturday. Harry Deems, assistant manager, was given a solid gold pocket 
match box. 

The Rutland Fire Insurance Company of Vermont has appeared in Chi- 
cago, The Western offices are located in the Temple. It is said that the 
company contemplates entering Illinois. 

The notice of the resignation of General Agent Lamey of the British- 
America Assurance Company from the Western Union was a theme of gossip 
among the Chicago managers last week. It was supposed that instead of the 
British-America’s going out, the ,Western Assurance Company would be 
brought within the fold. As the time of the company’s withdrawal will cut 
no particular figure, I understand that efforts are being made to fix January 1 
as the time instead of waiting the customary ninety days. 

The hitter fight over the application of a number of policyholders of the 
Western Manufacturers Mutual to have a receiver for the company appointed 
was concluded in the Circuit Court Friday. Inasmuch as the appointment of 
a receiver would mean the absolute dissolution of the company, the court or- 
dered that the case be referred to a master for a full and complete investiga- 
tion of the affairs and of the officers’ methods of management. 

E. G. Henry has been appointed Illinois special agent of the Burlington, 
vice M. S. Moore, resigned. 

Hon. David Gore, auditor-elect of Illinois, has chesen B, V. Hubbard, for- 
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merly manager of the Provident Savings Life and latterly special agent of the 
Penn Mutual, to succeed Major J. J. Brinkerhoff as deputy. Mr, Hubbard 
is well known in life assurance circles, and is universally admired. 

The Underwriters Club was formally opened at No, 249 Clark street last 
week. The rooms are handsomely fitted up. 

The employees of the Chicago branch of the Liverpool and London and 
Globe met last week and presented Geerge Crooke, the retiring resident man- 
ager, with a set of resolutions, 

Companies writing railroad business in the West are said to have been hard 
hit by losses. 

Judge Clifford has allowed a new trial in the case of Stephen Matthews 
against the Peoples of New York and the St. Paul Fire and Marine. The 
case has attracted much attention because of the award of the jury in giving 
the plaintiff the full amount sued for ($6000) on his stock. of goods, which 
were removed by order of the insurance companies because the assured had 
not given them the proper care. In ruling for a new trial the judge said he 
would have taken the case out of the jury’s hands at any time had he been so 
asked, as the judgment did not appear to be correct. 

It is learned that the Western department of the Commerce of Albany, in 
charge of Peyton Wyeth of this city, will be discontinued on January 1, 1893. 

Hugh Nelson, for the past two years special agent of the Employers Lia- 
bility Company of London for St. Louis, has been appointed general agent 
for the State of Missouri for the London Guarantee and Accident. Mr. Nel- 
son did good werk in his former position, and will no doubt soon make a name 
in his extended field. 


CuicaGo, December 27. G. A. W, 





MACON. 
[From Our Own CORRESPONDENT. | 

The barrel factory of the Palmer Manufacturing Company, located about a 
mile from this point, has been equipped with Neracher sprinklers ; neverthe- 
less, companies are fighting shy of it as their experience in Brooklyn, New 
Orleans, Philadelphia and Jersey City have made them dread fire as much as 
the ‘* burnt child.” These cooperage establishments are often unprofitable ; 
in fact, the plant here is almost idle now, and in the storage rooms stock is 
piled in such a way as to interfere with the opening of sprinkler heads and the 
free distribution of water after they have opened. W.E. Lowe of New York 
has the placing of the line, and he will no doubt find some compan’es to carry it. 

Walker & Wise have sold their real estate and insurance business to Henry 
Horne ; they hold commissions of the Lion and Underwriters Agency of New 
York, As Mr. Horne has an old and well established fire business, these 
two companies will lose nothing by the transfer to his office. Mr. Horne has 
engaged the services of both members of the old firm and now has the largest 
agency in this city ; there’s nothing small about Mr. Horne but his stature. 

Of the thirty-five New York Life agents who wrote six millions of new 
business in one month and were given a trip to New York to welcome Presi- 
dent McCall home from Europe, two were from Georgia—W. W. Brown of 
Macon, and J. F. Brooks of Savannah. Manager Plant considers this a good 
representation from his field, and Messrs. Brown and Brooks deserve congrat- 
ulations. 

Manager Winship of the Equitable will round off the year 1892 with over 
three millions of new business in histerritory. Isaaac A. King, late of Newark, 
N. J., has been appointed cashier of the company for Georgia and Fiorida_ 
and hereafter he and Mr. Winship will push the Equitable forward in these 
two States. 

The valued policy bill recently before the Georgia legislature did not pass 
as has been stated, but action on it was deferred until the fall session, which 
will be in October, 1893. It has been erroneously stated by one of the 
journals that no fight had been made on the bill in behalf of the tariff associa- 
tion or the companies, I know that Messrs. Gay, Wilson, Eggleston and 
others were to fight it before the judiciary committee had action on it not been 
postponed. Like the Whitfield bill, nothing was known of it until after it had 
gotten well under way and had passed the Senate and been referred to the 
House. 

And now comes South Carolina with her ‘‘ finger in the pie” in the shape 
of a deposit bill and an increase of State taxation ; but advices to-day state 
that the deposit feature has been stricken from the bill, The insurance men 
made a good fight on this and I am glad to see them successful; as to the 
double taxation, of course this will come out of the pockets of insurers any 
way ; if it is to cost the companies more to do business in the State, they must 
have the wherewithal out of that State to pay it with. JuNtus, 

Macon, Ga., December 17th. 
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COTTON IN BALTIMORE—COUNTRY RISKS IN MARYLAND. 
[To THE EpITor oF THE SPECTATOR. |] 

It is a very great surprise and a source of inexplicable mystery that fire in- 
surance companies, especially foreign, with their immense assets and vast ex- 
perience, should issue policies on cotton in Baltimore at $1 per $100, and 
farm property, including furniture, barn and contents, at seventy-five cents 
per $100 for five years; the latter, after deducting fifteen per cent commis- 
sion, yielding the companies about twelve and three-quarter cents annually. 
It is submitted that an immediate reform in rates is required, for the profit- 
able class of risks is now paying for the unprofitable. It may be that the 
large companies insuring cotton and rural risks have a record for the past ten 
years of the amount of premiums received and the losses paid. An exhibit 
thereof would be a practical and intelligent guide for proper rates thereon. It 
can be stated that, despite inconsistent local tariff rates, there will be no diffi- 
culty in the companies obtaining all the insurance they desire on cotton and 
country risks, because owners generally prefer companies with millions of dol- 
lars of assets. Why delay an advance in rates, making twenty-two per cent 
annual rate on cotton and three per cent for five years on country dwellings, 
barns and contents ? X, 





COTTON FIRES. 
[To THE Epiror oF THE SPECTATOR. | 


The recent epidemic of cotton fires in Brooklyn and Baltimore have demon- 
strated certain contingencies which it would seem have not heretofore existed, 
ot at least have not been taken into consideration in counting the cost of in- 
surance on these hazards. In the light of these recent disasters certain 
expense, incident to the prompt handling of salvage, has been such which 
certainly should in future be considered in fixing a basis rate on cotton in 
the shore line warehouses. It is not necessary to refer to the disposition and 
practice of tug and barge owners, dock and wharfm sters; even the stevedores’ 
demands for services and labor largely in excess of current prices; the incli- 
nation of these, as well as many other people, to take advantage of our neces- 
sities is too well understood ; but the refusal of certain dock and wharf privi- 
leges, always extended to warehouse men in connection with shipments to 
and from these warehouses, under the pretense of assuming a hazard which 
does not exist ; also the refusai of certain slips and waterways in the conduct 
and handling of booms and barges, is contrary to any rule of maritime law 
found in the books. On the contrary, there is a recent opinion on the rules of 
jaw extended to tugs, barges and craft in distress, made applicable under cer- 
tain conditions, which extend instead of deny certain maritime privileges. 
The necessity also of aid from the fire department beyond the usual danger 
period ; also the necessity in all cases of haste in the prevention of fire waste, 
all combine in the make-up of adjusting expenses largely in excess of that on 
any other commodity in the line of storage goods. The matter of rates on 
cotton throughout the Eastern and Northern cities must doubtless undergo re- 
vision. The Providence warehouse stores, cotton sections, pay but fifty cents; 
Fall River, sixty-five; Boston, seventy-five in the better class stores, It is 
but just to the insurer that a charge for the contingencies named, in connec- 
tion with the cases above cited, be taken into account in the proposed revision 
of these rates. 

A striking demonstration of the fact that fire walls closed by fire doors may 
not be safely considered as complete separation, is shown by the Brown cotton 
fire, although most companies named separate lines in each of the group of 
stores, viz: Nos. 2, 4,6 and 8. While the walls were doubtless of sufficient 
strength and thickness to afford resistance, the fire occurring in the day time 
when all of these fire doors were open, the risk was practically one warehouse 
open and continuous throughout the whole group of stores named, the spread 
of fire being too rapid to permit of passing through the several houses and 
closing these openings ahead of the progress of the flames. This, of course, 
accounts for the quick and complete destruction and the general conflagration 
extending to other buildings on the wharf. EB. .«A, C. 

New York, December 23. 





—The Firemens of New Orleans has elected directors as follows: Peter 
Blaise, H. Borey, Peter Doerr, Henry Ellermann, John Everett, Pat Egan, 
John Fitzpatrick, C. Taylor Gauche, Toby Hart, J. Larroque, F. L, Mat- 
thews, A. H. Siewerd, Jacob Schoen, J. H. Schiermann, Otto Thomann, F. 
B. Thriffiley, Charles Worth, George Zetzman, 
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INDUSTRIAL ASSURANCE. 


{Our readers will oblige by sending us suggestions, items of news, etc., such as 
appointments of superintendents. and assistant superintendents, or anything cf 
interest in connection with industrial assurance. ] 


—C. C. Kimball, inspector for the Prudential, has resigned. 


—Oscar Von Stoyentin has been discontinued by the John Hancock in 
shicago. 


a. 


—The Metropolitan discontinued Assistant Superintendent Grace at Sagi- 
naw, Mich, 

—The Prudential appointed H. B. Triem as assistant superintendent at St. 
Joseph, Mo. 

—The Prudential appointed J. Crowther to assistant superintendent at 
Louisville. 

—J. C. Sayler has been placed by the Prudential as assistant superintendent 
at Milwaukee. 

—The Peoples promoted Agent W. H. Clarke te assistant superintendent 
at Providence, R. I. 


—Zach, T. Miller was promoted by the Prudential to assistant superinten- 
dent at Covington, Ky. 

~The Prudential promoted Agent G. S. De Witt to assistant superinten- 
dent at Port Jervis, N. Y. 

—The Prudential promoted Assistant T. Mason of Trenton, N. J., to the 
superintendency of New Albany, Ind. 


—H., Williams, agent for the John Hancock at Chicago, has been promoted 
to assistant superintendent in that city. 

—The Prudential appointed C, J. Munckton assistant superintendent at 
Peoria, vice W. L. Parkinson, resigned. 

—The Metropolitan promoted Agent C, Stratton of Manchester, N. H., to 
assistant superintendent at Fort Wayne, Ind. 

—The Prudential promoted Agent Hiram Orwiler to assistant superinten- 
dent at Toledo, vice E. G. Medford, resigned. 

—Louis Ebert and J. H. O'Neil have been sentenced to imprisonment at 
Washington for defrauding the Metropolitan Life. 


—Martin R. Everett, ex-superintendent of Cleveland, O , for the Prudential, 
has re-entered the service of the company at Wilmington, Del. 

—There are rumors that the John Hancock will make a bid for industrial 
business in Indiana, to which State they were recently readmitted. 


—The Metropolitan promoted Agent G. C. Jepson of Richmond, Va., to 
assistant superintendent at Baltimore under Superintendent Sherman. 

—Assistant T. R. Jennings of Equitable Endowment Association at Wheel- 
ing, W. Va., has been placed in charge of affairs at Huntington, W. Va. 

—F. W. Brooks, agent for the Prudential at Trenton, N. J., has been 
appointed assistant superintendent for that company at New Albany, Ind. 


—The United States are, we understand, laying their plans for 1893 before 
the superintendents, and offering special inducements to them for good work 
all through the year. 

—J. A. Kestler, assistant superintendent for the Prudential, was killed at 
Coplay, Pa., during the week of December 12th. Mr. Kestler was struck by 
a train while attempting to cross the tracks. 


—There is a deal of truth in the following remark of President Hegeman : 
‘* The darkest day in any man’s earthly career is that wherein he first fancies 
that there is some easier way of gaining a dollar than by squarely earning it.” 

—The Western,and Southern have to deal with a peculiar case. They are 
being sued by a colored woman to compel them to issue a whole life policy, 
instead of an endowment. The company claim they do not grant negroes 
whole life policies, and this raises a question as to whether such discrimination 
is not unconstitutional. 


—Superintendents Bates and Schmitt of the Prudential in Chicago gave a 
banquet to their combined field forces on December 12. About 100 guests 
were present, a profitable and enjoyable time being spent. Promises were 
made by the men to make 1893 remarkably successful, and work has already 
been started to make these promises good. 

—Allan L, Bassett, superintendent for the Metropolitan at Newark, N. J., 
died on the 14th inst. from pleuro-pneumonia, which followed upon a surgical 
operation. The deceased has been a long time in the service of the Metro- 
politan and was widely known and respected. He was at the time of his 
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death president of the Newark Board of Trade. It may be news to many of 
our readers to know that he was the first president of the Prudential Insurance 
Company. 

—There are a number of so-called fraternal societies in Pennsylvania that 
are doing a regular industrial insurance business, and should be brought under 
insurance supervision. By organizing as fraternal societies they escape all the 
supervision and restrictions imposed by the insurance laws, while deriving all 
the advantages to be obtained from doing an unrestrained industrial business, 


—F., W. Smith, superintendent of the Sun Life at Memphis, has occupied 
that position since Qetober roth. He entered the company’s employ a little 
over a year ago as a agent and was promoted to an assistant at the end of 
his first quarter. AS @iyagent he madea net increase of $28.07 in thirteen 
weeks; as an assistant he wasguite successful, and he has filled the position 
of superintendent thus far with mnch satisfaction. He has eighteen agents 
and two assistants and a debit of probably over $300. 


—Agents, more agents, is the cry along the line from the home office to the 
stiperintendent, and from the superintendent to his assistants. The companies 
cannot get along without a goodly force of agents, men who can canvass and 
collect well, but the supply is never equal to the demand, Complaints are 
frequently made of assistants that they cannot hold men ; the superintendent 
talks to aMplicants and induces them to take out agencies, but the assistant 
fails to keep them in the service, simply because he does not work with the new 
men and shoW them how and where to get the living out of the business which 
there is in it. The competent, thorough, vigorous, house to house, straight 
canvassing assistant is becoming a thing of the past, and this is to be regret- 
ted, tor the constant familiarity with the difficulties of writing business helped 
to teach them how to remove the barriers, and so fitted them as educators of 
the agents assigned to their care. Readers of this can call to mind easily men 
who were very successful in building up an agency force—men who seemed to 
have no trouble in getting agents started, and if the memory serve, it will be 
recollected that these assistants put in considerable time drilling the new 
agents and teaching them the A. B. C. cf industrial assurance, so that they 
might render efficient support. It will be a grand thing for industrial men if 
the time comes again when the field force realize that nothing has done or 
ever will cause the production of business and secured additions to the agency 
staff like a good, steady canvass for applications and agents. 








NEWS OF THE WEEK, 


Advance in Brooklyn Rates. 
THE twenty-five per cent raise in rates at Brooklyn, N. Y., ordered by the 
Tariff Association of New York, is now in force. The rider to be attached 
to policies reads : 
In consideration of the unsatisfactory condition of the fire department of 
the city of Brooklyn, the premium on this policy is increased twenty five per 
cent. 





Assurance for Women. 


Muc8 talk is made of a projected life insurance company to insure female 
risks exclusively. It is to be located in Chicago. Its projectors are said to 
be men and women of experience in the business. Various are the opinions 
expressed concerning the undertaking, and wise men prophesy for and against 
the scheme as though it were something new. 

This company (Hartford Life and Annuity) has insured female lives for a 
number of years, having in force about 5000 lives, and the mortality experi- 
ence has been quite as favorable as in any like group of male lives. Very 
little, if any difficulty, is met with in obtaining sufficiently careful and thorough 
examinations, an objection which has stood in the way, theoretically, of the 
taking of female risks, but which has been found to be no practical objection. 

If there be any lesser degree of care in their examination, as between female 
and male lives, it seems by actual experience to be fully made up by the 
greater immunity of the female risk from the mortality due to exposures and 
accidents of occupations. 

We agree with those who think there is no call for such a company, bat for 
the very different reason that this company already supplies the want, and it 
is much better to join a successful, well organized and well patronized com- 
pany than to cast lots with the untried, however promising.— Safety Funa 
Advocate, 





The Assurance Lloyds of America. 


THE Assurance Lloyds of America, whose birth was announced last week, 
was organized on February 15, 1892, since which date the members have 
written policies on their own risks. Now the Lloyds is about to launch out 
on a general business. It already has over 100 members and the number will 
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be increased up to the limit of 200, Members each pay in the sum of $5000 
in cash and assume additional liability, subject to call, of $10,000, making the 
total liability of each member $15,000. This gives the association a financial 
backing, when its membership is full, of $3,000,000. 

The Assurance Lloyds of America will not he obliged to report to any 
insurance department and will conduct a general business, its field being the 
world. Beecher, Schenck & Co., the managers and attorneys, will issue all 
policies direct from the home office, no agents (or very few) being appointed. 
The Lloyds will join no tariff associations or compacts, but nevertheless will 
not be a rate cutter. 

It will divide its risks into three classes. In the first class the maximum 
line on a properly protected risk or one on a Sole tenant’s non-hazardous 
stock, will be $100,000, with a minimum of $20,000 ; the minimum of the 
second class will be $15,000 ; policies on the third class will range from $5000 
to $15,000, 

It is expected that the system adopted by the managers of the Assurance 
Lloyds of America will result ina minimum of éxpense, while the prestige 
afforded by its substantial assets will bring to the association a desirable 
quantity and quality of business, which should return a fair profit to the 
members. 





Calendars and Blotting Pads. 


THERE appears to have been a notable falling off in the number of calendars 
issued by insurance companies this year. A few years ago almost every com- 
pany of whatever kind seemed to look upon the issuing of a fancy calendar 
at the beginning of the year as a thing essential to its success, and the more 
elaborate and showy it could be made the greater the satisfaction of the 
manager. These were costly luxuries, adding many a thousand dollars to the 
expense accounts, and probably no more unproductive species of advertising 
was ever devised. While it is true that calendars are exceedingly useful, and 
are gratefully accepted because of their usefulness, it is doubtful if one per- 
son in a hundred who accepted them ever gave a second thought to the donor, 
or cared whether they were presented by an insurance company, a soap manu- 
facturer or a bicycle inventor. They are convenient to have around for daily 
reference, but we doubt if all the calendars issued by insurance companies 
ever influenced the placing of a single policy of insurance. Apropos of this, 
we find the following story in The Chicago Tribune : 


‘** This is an insurance agency, is it not ?”’ 

The question was asked by a thin, business-like, nervous-looking man who 
invaded an office in La Salle street yesterday morning. 

‘* Yes, sir,” replied the clerk to whom he had spoken. 

‘* Fire insurance ?” 

* Yes, sir.” 

**Do you represent any company with a cash capital of $2,000,000 or 
over?” 

** We do.” 

** One that you can recommend as safe, strong and conservative ?” 

‘One of the best in the world. What description of property do you 
wish to——” 

‘* Does it insure against loss by lightning ?” 

‘It will agree to cover every possible risk from fire, no matter what may 
be the cause ?”’ 

** Ves,” 

‘* And give permission to use coal-oil or gasoline stoves?” 

‘* Certainly, with the usual restrictions.” 

** T think that is the kind of company I should insure in,” said the caller, 
after a thoughtful pause, ‘‘if I had anything to insure. May I ask for a '93 
calendar and half a dozen blotting pads. Thanks. Good-morning.” 





The Security Mutual Life Association. 
THE Security Mutual Life Association of Binghamton, N. Y., was organized 
in 1887, and in the six years of its existence has achieved an enviable success 
in a field which was overcrowded, apparently, when it began operations. Its 
success has been due to the fact that it has always been abreast of the times, 
and in most things it has been a pioneer rather than a follower. The year 
1892 has been a prosperous one with the association, it having issued over 
three million dollars of new business or an increase of seventy per cent over 
1891, and now has some $7,500,000 of assurance on its books. Its financial 
condition is first-class, as it possesses assets amounting to $175,000, a gain of 
$25,000 during the year. Of this amount about $150,000 consists of first-class 
bond and mortgage investments and cash in banks. The management takes 
particular care to pay death losses promptly and has not a single adjusted 
death claim unpaid, its object being to pay every loss within twenty-four 
hours after the proofs of loss have been passed on, The company was started 
by Charles M. Turner, who is secretary and manager, and its success has been 
due in a great measure to him. He originated its plans and has the satisfac- 
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tion of seeing them approved by the assuring public, as evidenced by the 
steady development of the company to which he devotes his uninterrupted 
attention. Agents of the company obtain good results in the field with the 
policy originated by it providing for the payment of monthly sums to the 
beneficiary on the death of the assured. Several old-line companies have now 
taken up this idea, and are working it with great success, but the honor of its 
first introduction rests, we believe, with the Security Mutual. The equation 
policy is also very popular in the field, and after January 1, 1893, the com- 
pany will begin to allot its first five-year dividends on the policies entitled to 
them, which may be used either to reduce the future cost of the assurance or 
in case of death, after fifteen years, they will be added to the face of the 
policy and paid to the beneficiary. The expenses are provided for by a 
uniform loading, but cease absolutely after fifteen years premiums have been 
paid. The company forestalled the new insurance code by providing that a!l 
its policies should be paid in full, and has lived up to its promises. With its 
excellent plans and careful management the Security Mutual will certainly 
take high rank among the co-operative companies whose merits entitle them 
to rise above the hordes of companies that have so far existed mainly for the 
benefit of their officers, and whose days are now, apparently, nearly at an 
end, 





Blunders of Fireproofing. 
Tue following is a continuation of T. R. Tinsley’s contribution to Fire and 
Water: 


Chief Lindsay of St. Louis testified in a terse, clear and convincing tone, 
leaving neither nook nor crook wherein doubt might rendezvous. He cau- 
tiously confined himself to absolute experience, covering only that type mis- 
called slow burning construction system. The standing of the witness, and 
the importance of the subject, authorizes the repetition of this phrase: ‘‘ The 
whole system as now carried on is radically wrong, and unless a limit is placed 
as to areas and other needed changes made for handling fires in them, disas- 
trous results will ensue. I am now and always have been very much opposed 
to the system, giving, as it does to the public, the impression that such build- 
ings are practically fireproof, while in reality they are the reverse.” Let 
architects and other fireproofing authors ponder well over these words. Let 
underwriters reflect seriously and investigate intelligently, as the interests of 
each intertwine and the public look te them for a salutary solution of the 
problem. Such testimony as Chief Lindsay's carries grave impressment with 
it, and is given gratis without fear or favor. He positively pronounces this 
slow burning construction system a failure, and suggests that limited areas 
and altitudes would restrict fire spread and consequent destruction. In other 
words, he condemns the predominant plan as being fire pregnant instead of 
firepreof. Doubtless we will hear from the chief again as we enter that more 
instructive realm of the subject matter, viz.: The Chapter of Remedy for 
Blunders. 

But let us listen and learn from other prominent fire-fighters. Here is the 
tangible testimony of one who stands full to the front with the best of them. 


OFFICE OF CHIEF ENGINEER, 
MINNEAPOLIS, MINN., November 23, 1892. 


7. R. Tinsley, Kansas City, Mo.: 

DEAR Sir—Your letter asking for our experience with ‘‘ slow burning ”’ 
buildings is received, and in reply will say that our experience with them has 
been that the name is a misnomer. Our principal experience with them has 
been with two large buildings, known as the Lumber Exchange and The 
Tribune building. In the case of the latter, which was an eight story and 
basement building occupied by printing offices principally, it was constructed 
with an elevator shaft running up the centre, with a wooden staircase around 
it. Area, about forty-eight feet by 127 feet. Previous to fire which destroyed 
the structure we had several runs to the place, in which more or less damage 
was done to the building, and which served to weaken our faith in its slow 
burning properties. One evening at 10.16 we received a telephone call from 
the place, followed immediately by the American District and street box 
alarms. The fire had started on the third floor in a painter’s studio, the alarm 
was sent in almost immediately, and when the first company (a chemical) ar- 
rived on the grounds (their quarters being located in the same block just round 
the corner) they found it impossible to go higher than the second floor, owing 
to the fire debris falling. On the eighth floor of the building was located the 
offices of two daily newspapers, who at the time were working extra force 
getting out their Sunday editions. The fire burned so slowly that it was with 
the utmost difficulty that twenty-eight printers and telegraph operators were 
rescued from the top floor with an eighty-five foot Hayes truck, also two six- 
teen foot pompier ladders. Four persons were forced off the fire escape from 
the fifth floor by fire, fell and were killed, one man jumped from the eighth 
story while the truck was being put up, and two telegraph operators were 
killed in attempting to escape on the electric light wires. Total, seven per 
sons killed, by being driven out of the building on the eighth floor within ten 
minutes after the fire was discovered on the third floor. The floors of the 
building were saturated with printers’ ink and machine oil, and the building 
had been more or less racked by heavy printing presses. To be short about 
it, the ‘‘ slow burning” construction was ‘‘ not in it” on that occasion. 

Now in regard to the other building, originally it was ten stories about 
forty-four feet by 175 feet. This building, known as the ‘‘ Old Post,” was 
built with stone street walls, brick party walls, slow burning joists, floor, etc. 
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Stairways surrounded the elevator shaft, light well, etc., and-were of iron. 
We had a run to this place some four years ago, fire originating in the base- 
ment from sparks from furnace, and doing $300 damage to the building in 
about fifteen minutes. One difficulty we experienced on this occasion was 
the inability to find the fire in the cracks and crevices of the slow burning 
plating on the jo:sts, etc. After this an addition was built to the building, 
making it about 110 feet by 175 feet, and two stories were added to the old 
part. This addition, together with the two additional storieson'the older part, 
were ‘‘ absolutely fireproof” construction. The two additional stories-were 
used as a carpenter shop at the time of the fire, and were stored with about 
five carloads of door frames, window cases, etc. The Russell building, where 
the fire originated, was occupied as a paint and oil store, and the fire from it 
lapped the end of the ‘‘ Lumber Exchange” in grand style. There never was 
any iron shutters on the Lumber Exchange, and the result was that when the 
fire got into the top stories, where it really made its appearance first, it had a 
fine time, The building burnt about as fast as one built on the burn-up style, 
The insurance people said nothing, but paid total loss, as they did on The 
Tribune building. 

Our experience with slow burning buildings is that they will burn, and are 
slow burning only in name. If there is any other‘information you would like 
to have let us know, and we will gladly furnish it. Yours truly, 


A. H. Runes, Chief Engineer Fire Department. 


Thus again are the authors of modern fireproofism forced to masticate dead 
sea fruit; we can but dilute its acerbity with the milk of human kindness by 
suggesting that it is but the province of flawsome human nature to live and 
learn. To the reflective public it must seem as though Theory but tickles the 
appetite of the fire monster and merrily feeds his maw. Be it considered an 
audacious advance, nevertheless the suggestion seems pertinent and timely, 
that is that better fireproofing results would follow if architects and other of 
its authors would consult practical firemen, and submit theories to their alem- 
bical purging process, before deluding themselves, deluding underwriters and 
misleading owners by projecting theoretic systems, and coolly relying on their 
virtues or blunders to be pyrophanous—rendered transparent by heat. 

The evidence adduced from Chiefs Lindsay and Runge establishes beyond 
a cavil that in the present system of fireproofism, like the fatal charge of the 
gallant Six Hundred, some one has blundered, The mental grasp, scope and 
conception of the subject is far beneath its dignity and demand. This abso- 
lute fireproof type was seemingly devised in all innocense ot and oblivion to 
the effects of radiant heat. Whilst the slow burning construction type with 
its multiplied bulk of combustion seems to have been conceived in a happy- 
go-lucky hope of shaming a glutton by stuffing him, which is as delicious a de- 
lusion as plucking oysters to make a feather bed. The demoralizer or 
destroyer of this absolute fireproof type, in the radiant heat, either from con- 
tagious burning buildings, or from its own burning merchandise, or other 
contents, and it does not require a great many units of heat let loose to pry, 
warp, twist, strain, wrench and otherwise mutilate the sentient metal skeleton 
of these structures. ‘The slow burning system carries its own torpid serpent 
in its bosom, where it is liable to be warmed into vicious and deadly life at 
any moment, and its latent units of heat so plenteously distributed in its 
liberal structurals require but a modicum of heat from contents to ensure im- 
molation. 

In the next part we will hear from that illustrious chief who holds undis- 
puted sway over the fire interests of the noble queen of the unsalted seas, 
Chief D. J. Swenie of Chicago. 





Why Life Agents Should be Equipped to Meet Competition. 


THE Insurance Record of London is printing a series of articles by 
‘* Sardanapalus ” relating to the business of canvassing for life insurance. In 
a recent article he tells how a solicitor named John Leach had secured the 
application of a sharp business man for £500 assurance, the premium being 
£15 13s. 4d. He was surprised next day to receive a request from the appli- 
cant to cal] and see him, and upon doing so was met by the statement that 
the agent of another company had offered him £500 assurance for £ 12 Igs. 
premium, a difference in favor of the latter proposition of £2 14s. annually. 
The applicant declared his intention, of course, of accepting the lowest offer, 
all other things being equal, and demanded to know how it was that the com- 
pany represented by Mr. Leach charged so much more than another one. 
Mr. Leach found himself completely nonplused, and not having any data at 
hand was wholly unable to answer his client. The only way out of it was to 
ask for time in which to study up the matter and see wherein the difference 
lay. To use his own expression Leach was ‘‘ completely flabergastered,” 
and as he retired from the office of his client, that gentleman addressed him 
as follows: 

Now, Leach, let me give you a few words of advice. Never you be caught 
napping again, Why, man, if I represented a life office I would know 
everything it is important to know. Such a startling difference in premium 
as you find indicated in these two prospectuses should certainly have been 
brought to your attention long before this. Surely there are comparative 
tables of premiums to be had somewhere or another. If there are, you ought 
to have been in possession of them longago, Just think of it! You actually 
don’t know of a reason why the premiums differ so much. You have made a 
mistake in not having fathomed such matters as these before starting out on 


the path of canvassing. If you understood the broad principles of your busi- 
ness you would know at once why such a difference can arise. However, I 
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won't say more now, but you must quite understand this: If you don’t show 
me to my complete satisfaction that you can offer me a superior investment to 
that offered by your competitor, you will not get the business. Go in for 
mastering every detail of your business, friend Leach. I do in my own line, 
and you should in yours. 

Leach returned to his office and spent the day in studying up the differ- 
ences in the policies of the two companies that were competing for the life of 
this man, and finally struck the clue that enabled him to answer his client. 
But he had had a lesson which taught him that it was greatly for his interest to 
be thoroughly equipped to meet competition promptly and not to be caught 
‘* napping ” as he had been in this instance. 

No doubt many similar cases occur in this country, but it is wholly un- 
necessary for them to be socaught. If they study the literature of their busi. 
ness they will be so well equipped at every point as to be able to meet every 
objection or query of intending assurers. A publication which should be in 
the pocket of every agent and solicitor is the new edition of ‘* The Handy 
Guide to Premium Rates, Applications and Policies,” just issued by The 
This is the second edition of this important little work, 
It contains all the 
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and has been very much improved and simplified. 
‘* ordinary life rates” of all the companies doing a general business, and the 
**term rates, annuities,” ‘‘surrender values,” ‘‘tables of 
tontine estimates and results,” and a variety of other tables in daily use in 
field work ; it also contains the forms of policies issued by the different com- 
panies, embracing all the latest and most popular forms with all their peculiar 
advantages and varied features, An agent with one of these in his pocket 
could never be caught by an intending assurer as John Leach was, as 
described above. 
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MERE MENTION. 


—Eight underwriters at Lloyds, London, have resigned, 

—Indianapolis, Ind., will not insure its school buildings. 

—There are said to be 175 insurance agents in Cleveland, O. 

—Baltimore cotton rates are up to one and one-half per cent. 

— Henry O. Morris of Pueblo, Col., is accused of rate-cutting. 

—William Wallace, a director of the Farmers of York, is dead. 

—Darling & Russell is the style of a new Boston insurance firm. 

—C. H. Streit has entered the insurance business at Sedalia, Mo. 

—Mrs. Diana Douty of Charlton died last week in her ro4th year. 

—The Citizens of New York will elect directors on January 3, 1893. 

—An attempt at incendiarism was discovered lately at Cincinnati, O. 

—The Westchester of New York elects directors on January 11, 1893. 

~The Lawyers Surety Company of New York will soon enter Missouri. 

—Cotton at Providence, R. I., and Baltimore, Md., is paying higher rates, 

~—A $100 fire recently occurred in the office of the Prudential Fire of Boston. 

New directors of the Hanover of New York will be chosen January 9, 
1893. 

—Cleveland, O., underwriters have adopted coinsurance, and will raise 
rates, 


—A, J. 


arson. 


Weiss afias A. Lederman, of Brooklyn, will serve five years for 


—J. A. Kistler, an Allentown (Pa.) insurance agent, was recently killed by 
a train. 


—The Fostoria Mutual Fire Association is a new incorporation at Fos- 
toria, O. 

— The trolley system went into practical operation in Philadelphia on the 
14th inst. 

—Joseph Walton of Pittsburgh, who died recently, was insured for over 
$200,000, 

—The directors of the Equitable Life whose terms lately expired have been 
re-elected. 

—D C. Schweizer enters the insurance brokerage business for himself at 
New York, 

—Charles Smith of Matawan, N. J., is accused of firing the Baptist church 
at that place, 

—The calendar of the St. Paul Fire and Marine is a very neat fand read- 
ableone, That issued by the Agricultural of Watertown represents Egypt pre- 
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senting her pyramids, formed by the assets of the Agricultural by decades, to 
the Columbian Exposition. 

—W. B. Fellows has purchased the fire insutance agency of A. T. Cass at 
Tilton, N. H. 

—The New York office of the London Assurance will be removed to No. 
44 Pine street. 

—A five per cent dividend has been declared by the Boston Marine Insur- 
ance Company. 

—Henry Horn, of Macon, Ga., has purchased the insurance business of 
Walker & Wise. 

—The Virginia Association of Life Underwriters is in process of organiza- 
tion at Richmond. 

—Samuel Sanders of Cambridge, Mass., until recently in the insurance 
business, died lately. 

—The Maine Life Underwriters 
clergymen of Portland. 


Association recently entertained the 

—The Cascade of Seattle, Wash., has at last reinsured in the Farmers of 
Seattle and will retire. 

—James H. Morton, a Brooklyn insurance broker, was recently assaulted 
and robbed in New York. 

—Charles Green, the Hondo City (Tex.) firebug, has been sentenced to 
seven years imprisonment. 

--W. W. Ansell of Smethport, Pa., accused of writing insurance without 
authority, has been acquitted. 

—We are indebted to the publishers of The Western Insurance Review for 
a bound copy of volume XXV. 

—An investigation into fire insurance rates, etc., has been instituted by the 
city council of Fredericton, N. B. 

—The Queen of Liverpool has applied for a mandamus to compel the re- 
turn of its Ohio deposit of $100,000, 

—H. W. Brown, of the agency firm of W. F. Brown & Son at Jacksonville, 
Il!., is dead after a protracted illness. 

—Providence, R. I., agents have been notified to sign the fifteen per cent 
agreement, to take effect January 1, 1893. 

—Floyd M. Goody Koontz has been chosen to succeed J. M. Henderson 
as superintendent of insurance for Colorado. 

—aA reward of $250 is offered by the National Board for the detection of 
the incendiaries operating at Wareham, Mass. 

—The insurance congress at the Columbian Exposition will open June 19, 
1893, in the Permanent Memorial Art Palace. 

—‘‘ The world’s life insurance exceeds ten billions of dollars by the consid- 
erable sum of $680,000,000."”—D. WV. Holway. 

—The Continental gets out a very neat calendar for 1893, at the top of 
which appears a well executed landscape in colors. 

—Solomon and Max Joseph, New York insurance brokers, are accused of 
defrauding C. B. Richard & Co. to the extent of $4400. 

—It is stated that it took the Philadelphia firemen thirty-seven minutes to 
get to the big Bachman fire after the alarm was rung in. 

—The seventy-five per cent coinsurance clause will be required at San 
Antonio, Tex., on special hazards and public buildings. 

—I. M. Lockhart has been elected a director of the Crescent of New Or- 
leans to fill a vacancy. Other directors were re-elected. 

—The Penn Mutual's new business for 1892 will be in the neighborhood of 
$29 000,000, bringing the amount in force up to $115,000,000. 

—It is stated that Wm. Reeder, secretary of the American of Baltimore, 
was discharged and has disappeared, owing considerable money. 

—Frederick A. Brownell, city auditor of New. Bedford, Mass., will resign 
and enter the insurance business in partnership with Samuel H. Cook. 


—The United States holds over forty-two per cent of the world’s life in- 
surance, and exceeds that of Great Britain by $1,229,000,000.—D. NV. Holway. 


—The Arkwright Mutual of Boston issues ‘‘ emergency calendars,”’ which 
give suggestions as to methods to be employed in caring for goods in case of 
fire. 

—The Continental Insurance Company having purchased the property 44, 
46 and 48 Cedar street, New York, intends to erect on the lot, which is about 
seventy eight feet square, a modern fireproof office building, which will be 
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ready for occupancy on or before May 1, 1894. The compatg is now ready 
to consider, even at this time, propositions from parties desiring to secure 
space. 

—-Morris Spiegel of New York has been found guilty of making false claims 
for loss by fire on the insurance companies. 

—Judge Leach, secretary of the Minneapolis Board of Fire Underwriters, 
has tendered his resignation, to take effect January 10, 1893. 

—The Capital of Concord has applied for admission to New York. 
derniers, Cluff & Perrin will be its agents for the Metropolitan district. 

—J. N. Welliver has retired from the insurance firm of Welliver & Bick- 
ford of Lock Haven, Pa. The business will be continued by Fred A. Bick- 
ford. 

—J, Howard Edwards has purchased the Youngstown (O.) agency of B. F. 
Cook, deceased. Mr. Eiwards was formerly a member of The Telegram 
staff, 

—J. R. Lindsay will act as State agent of the Travelers for North Carolina 
and part of South Carolina, after January 1, with headquarters at Yorkville, 
S. C. 

—Waco, Tex., underwriters object to the promiscuous use of fire works 
during the Christmas holidays and deny liability for losses on fires caused in 
that way. 

—A three per cent dividend has been declared by the Hamilton of New 
York, payable on and. after January 3. Directors will be elected on the 
latter date. 

—Commissioner Magill ef Michigan has examined the Sun and the State 
Investment of San Francisco. It is stated that the latter’s net surplus was 
about $28,000. 

—Fires involving losses of $100,000 and upwards have occurred during the 
past week at Philadelphia, Pa.; Everett, Mass.; Duluth, Minn.; Brooklyn, 
N. Y.; Slater, Mo. 

—Geo. P. Sheldon, president of the Phenix of Brooklyn, recently ad- 
dressed the Commercial Club of Providence, R. I., on ‘‘ The Modern Evolu- 
tion of Insurance.” 

—The Pope Manufacturing Company has sent us one of its Columbia 
calendars for ’93. It is both useful and interesting, dealing. as it doés, with 
bicycling and good roads. 

—A new company at Des Moines, Ia., is the Equitable Guaranty Co, It 
was incorporated by G. W. Howard, J. M. Hay and E. A. Biggs, with a 
capital stock of $500,000. 

—Brooklyn, N. Y., has got a part of its deserts in the twenty-five per cent 
increase in rates ordered last week. Why not apply the Universal Mercantile 
Schedule to this expensive city ? 

—J. Fred C. Talbott, Maryland Insurance Commissioner, having been 
elected to the House of Representatives, has resigned. He will probably be 
succeeded by I. Freeman Rasin. 

—The Toronto branch of the Canadian Fire Underwriters Association has 
decided to await the result of the eighty per cent coinsurance system on this 
side of the line before adopting it. 

—A new fire insurance company, which is being formed at Topeka, Kan., 
will have for secretary James W. Going, formerly Kansas and Texas special 
agent for the State of Des Moines. 

—It is probable that the Patriotic of Ireland, now doing business on the 
Pacific coast through Okell, Donnell & Co. of San Francisco, will establish 
Eastern agencies within a short time. 

—A handsome souvenir of Halifax, N. S., comes from the Eastern Assur- 
ance Co, of that city, of which Charles D, Cory is managing director. We 
tender our thanks for the remembrance. 

—W. A. Alexander of Chicago sends us as a Christmas present one of the 
Columbian souvenir coins. We thank him for the same, and hope he will 
handle many of them or their equivalents in the years to come. 

—The St. Paul Title Insurance and Trust Company recently held its annual 
meeting. William R. Merriam, Robert Mannheimer, Francis B. Clarke, 
Crawford Livingstone and Almeric H. Page were re-elected directors. 

—The stockholders of the Mechanics and Traders of New Orleans have 
elected the following named directors: Robert Maxwell, R. W. Foster, I. 
Lyons, Jas. McGonnell, W. B. Thompson, C. M. Soria, T. L. Macon, W. 
C. Flower, G. W. Sentell, A. Xiques, J. M. Baldwin, T. S. Waterman, 
Frederick Wing, Phillip Werlein, Numa Landry, C, Hernandez, H. Dudley 


Deles- 
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Coleman, A. M. Delavalade, F. J. Odendahl, Wm. A. Roy, W.’G. Wheeler, 
L. A. Pepin, J. M. Frankenbush, A. G. Lobdell. Simon E. Marx, J. Gross- 
man, P,. J. Cockburn, A. S. Ranlet, H. T. Cottam, Jr., Lloyd R. Coleman. 

—New York underwriters are seriously contemplating the establishment of 
a bureau for the handling of salvage. A committee to look into and report 
upon this matter consists of Messrs. Silvey, Beddall, Blagden and Alexander. 

—Secretary Fisher of the defunct Germania Fire of Newark, which has 
paid stockholders $67 per share in liquidation, states that the remaining as- 
sets of the company will probably be insufficient to pay more than $1 per 
share, 

—William D. Whiting, the well-known actuary, entered the bonds of 
matrimony on the 2oth inst. at New Orleans. Maud E. Gilman is the happy 
bride. We extend to both parties our sincere congratulations and good 
wishes. 

—Fehn M. Crane, superintendent of the American Casualty and Security 
Cempany, has in his office a handsome picture of the new building of the 
Prudential Insurance Company.of Newark, a recent gift of President John F. 
Dryden. 

—New York advices report that cancellations on Brooklyn business are 
very heavy of late. The gossips at the Insurance Club feast on broiled 
Brooklyn risks and on returning to their offices grab a pad of cancellation 
notices.—Chicago Inter-Ocean. 

—The ‘* World of Life Insurance,” a little leaflet by D. N. Holway, has 
been received at this office. It gives the amount of lile insurance outstanding 
and new business issued in the world in various years since 1861, and is an 
extremely interesting document. 

—New officers have been elected by the Underwriters Association of Cin- 
cinnati. They are: President, Samuel J. Hall; vice-president, Francis H. 
Cloud ; secretary, Charles E. Marshall ; executive committee, John H. Law, 
W. H. Calvert, Frederick Rauh. 

—It is probable that the stockholders of the New York Bowery Fire will 
vote to decrease the capital stock from $300,000 to $200,000, as this plan is 
recommended by the directors. This would give the company a surplus of 
nearly fifty per cent of its capital. 

—The Montreal Marine Underwriters Association at its recent annual 
meeting elected officersas fallows: President, John Popham ; vice-president, 
Archibald Nicoll; treasurer, E. L. Bond; executive committee, J. H. Routh, 
chairman, Wm. B. Evans, C. T. Hart. 

—Quo warranto proceedings have been begun against the United States 
Mutual Accident Association of New York in Illinois on the ground that, 
while it is only authorized to transact life and accident insurance on the as- 
sessment plan, it charges a fixed premium. 

—A number ef prominent citizens of Westfield, Mass., including Robert 
W. Parks of the Bay State Beneficiary Association and H. N. Kingsbury of 
the Odd Fellows Fraternal Accident Association, have purchased the State 
rights for Massachusetts of the Morrell alcoholic cure. 

—Charles R. Smith, who had previously served three years at Randall’s 
Island, N. Y., for arson, pleaded guilty to two similar offenses at Mattawan, 
N. J., and was sentenced by a Freehold court to twenty years at hard labor 
in the State prison. Another instance of ‘‘ Jersey justice,” 

—The latest idea in England is a Social Demands Insurance Company, 
which, for a small consideration, shal) take charge of all of a subscriber's obli- 
gations in the way of subscriptions for testimonialsy weddings, etc., doing what 
it deems necessary and afterward collecting from its patron. 

—Victor M. Abraham of New York, general manager for the Eastern de- 
partment of the American Credit Indemnity Company of St. Louis, sends out 
blotters on which is printed a warning to merchants against the effects of short 
crops, epidemics, etc,, and telling them how they may be avoided. 

—A few years back there was not a single company transacting business in 
Massachusetts bearing the name of the Atlas, Now there are no less than 
four, viz: the Atlas of London, the Atlas Mutual Fire, the Atlas Accident, 
and the Atlas Guaranty, which latter is doing a credit indemnity business. 


— Years ago the traveling public considered a seat on the driver’s box of a 
stage coach the acme of comfort, luxury and exclusiveness. The traveler of 
to-day asks for limited trains, made up of Pullman sleeping and dining cars, 
vestibuled and fitted up in the most sumptuous style of modern decorative art. 
Such trains are run over the Erie lines, through without change between Chi- 
cago and New York, passing through the beautiful Western Reserve, the Ma- 
honing valley, by Chautauqua lake, and then through the mountains of south- 
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ern New York and northern Pennsylvania, the most picturesque and beautiful 
scenery between Chicago and the sea. Tickets over the Erie can be pur- 
chased at any of the principal ticket offices. 


—Alfred James, president of the Northwestern National of Milwaukee, 
thinks that the Pacific Insurance Union will go under, unless the New 
Zealand Insurance Company is prevailed upon to change its methods, 


—C. W. McMurran has placed accident insurance agents under »bligations 
to him by writing a little book for them filled with valuable hints. He calls 
it ‘‘ How to Win,” and agents should see that they use the points therein 
contained. Copies may be had of The Spectator Company, price fifty cents. 


—The American Employers Liability Insurance Company will carry the 
insurance on the firemen of the Baltimore Department for 1893. There are 
369 men and $4.83 is paid for each of them, carrying a benefit of $500 in case 
of accidental death, and $5 a week in case of accident or sickness while on 


duty. 


~—-Alfred G. Baker of Philadelphia, who, a few years since, was active in 
fire insurance affairs, died last week of heart disease. For twelve years he 
was president of the Franklin Fire ; he served three terms as president of 
the National Board of Fire Underwriters, and was one of the organizers of 
the Philadelphia Fire Patrol. 


—A shipping broker recently brought to us a low-numbered policy of the 
St. Paul Fire and Marine on an ocean marine risk, inquiring as to the com- 
pany’s stability, As the St. Paul has just begun writing on ocean risks, 
it is not so familiar to marine as it is to fire underwriters, among whom it 


justly bears a good reputation. 


—The American Surety Company paid on the 21st inst. to Cornelius Van 
Cott, postmaster of New York city, the sum of $5,248.18, which had been 
embezzled by Charles P. Cadman, a stamp clerk in the New York post-office, 
and who was bonded by the American Surety for $10,000. Cadman has fled, 
but he can say, in the words of a popular song with regard to the American 
Surety Company, ‘‘ They’re after me.” 


—The Empire City Fire of New York has elected directors as follows: 
Francis F. Marbury, Thomas Scott,-John M. Burke, Mahlon Apgar, Charles 
H. Kerner, William H. Montanye, Henry C. Mortimer, John W. Condit, 
Lindley Murray, Jr., Charles H. Lowerre, Henry W. Curtiss, Charles H. 
Leland, Walter R. Wood, David J. Burtis. Ata subsequent meeting of the 
directors Lindley Murray, Jr., was unanimously re-elected president. 


—The Nassau Rent Guarantee and Improvement Company of New York 
was incorporated last Friday with a capital of $100,000 for carrying on a 
general real estate and real estate loan business and insurance broketage, 
The company will also guarantee rents of property. The directors are John 
N. Hazard and C. N. Jordan of New York city, L. H. Roberts of Madison, 
N. J., and Spencer C. D, Van Bokkelen and Charles H. Morse of Brooklyn. 


—The stockholders of the Sun Mutual of New Orleans have chosen the 
following-named directors: KE. J. Hart, A. Baldwin, J. C. Morris, T. L. 
Airey, R. E. Craig, H. Newman, James I. Day, J. A. Blanc, D. A. Chaff- 
raix, Julius Weis, R. S. Day, H. Lochte, G. R. Finlay, Blain Jamison, 
H. M. Preston, L. M. Finley, S. P. Walmsley, R. G, Bush, A. G. Lobdell, 
W. R. Stauffer, C, Chaffe, W. C, Flower, Bernard Lemann, Charles A. 
Farwell. 

—A report on the World Co-operative Fire, the New York County Co- 
operative, the New York Home Co-operative, and the Standard Co-operative 
of New York and Kings counties, made by Deputy Superintendent Michael 
Shannon, shows that these companies all violate the law in at least the one 
particular of writing more hazardous risks than it permitsthem to. He sug- 
gests proceedings for the revocation of the charter of the first named company, 
stating it to be insolvent. The book-keeping system of the Standard is com- 
mended as being more business like than any of the others. 


—To travelers going East from Chicago, the Erie lines have the following 
to offer: Solid trains between Chicago and New York; no change of cars, 
any class of tickets ; vestibu-e limited trains; Pullman dining and sleeping 
cars; Pullman sleeping cars to Boston and to Columbus, O.; fare $2 less 
than by lines offering same service. If you are thinking of making a trip 
East, it will pay you to call at the Chicago office of the Erie, 242 Clark street, 
Grand Pacific Hotel building. 

—At the annual meeting of the Southern of New Orleans the following- 


named directors were elected: H. Gally, J. J. Gragard, R. Milliken, T. J. 
Woodward, Frank Roder, Frank Barker, William Mehle, F. G. Ernst, Sam 
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Delgado, Scott McGehee, J. H. Menge, Leon Joubert, Jos. Schwartz, C. 
W. Miltenberger, George H. Dunbar, I. Hernsheim, J. F. Simpson, Chas, 
Weiss, R. Beltran, S. V. Fornaris, Robert Carey, J. Infante, Jr., J. R. 
Jaeger, L. C. David, Ernest Miltenberger. 

—Ben May, who has been connected with the Equitable Life Assurance 
Society for the past sixteen years, will retire from the service of the society 
with the old year. [is territory will be controlled in future by J. S. Ken- 
drick and Harry May, with headquarters at St. Louis. Mr. May has done 
noble work for the Equitable, and turns over to his successors one of the 
largest agencies in the country. The new firm has the best wishes of all con- 
nected with the Equitable, both officers and agents. 


—Joseph Sussman of New York sues the Order of the Old Colony to recover 
money paid in by him on a membership certificate. The order agrees to pay 
members $500 each on their marriage, the dues being $1 per month, the 
initiation fee $8 and an assessment of filty cents being levied on the occasion 
of the marriage of a member. No benefit will be paid until after a member- 
ship of eighteen months. As Sussman’s daughter was married within ten 
months of joining, the order refused payment, This concern is stated to have 
been ten months in existence and by its by-laws can have paid noclaims, It 
has a membership of 1400 and eighteen of its members have married. Let 
us make a simple calculation: Initiation fees on 1400 members, $11,200 ; 
monthly dues (assuming average of 700 members for the period), $7000 ; as- 
sessments (on the same basis), $6300 ; total income, $24 500. This looks like 
a profitable enterprise for some one. 


—John C. Paige, the trilateral underwriter of 20 Kilby street, Boston, 
Mass., in his capacities of manager, agent and broker, probably employs more 
persons than any other agent or broker in America. He occupies the entire 
building at the above address, having the different departments of his business 
located on the various floors, of which there are six. His business is suf- 
ficiently extensive to keep busy between 100 and 200 employees, and he is 
known as one of Boston’s most stalwart citizens. Mr. Paige is quick to adopt 
any advertising plan which gives promise of success, and there is no news- 
paper or programme printed in Boston which does not carry his card, Every 
morning a fresh bouquet adorns his desk. The water cooler: gives only 
Poland water. On one of the upper floors space is appropriated for a 
meeting room, which Mr. Paige offers gratuitously for the use of business 
men desiring such accommodations. These, and similar broad-minded 
methods, account for Mr. Paige’s popularity with insuring Bostonians, 
from which his geniality and invariable politeness in no wise detract. 


—Worthington’s Illustrated Magazine is the latest candidate to enter th 
field for literary honors. If we may judge from the initial number (for 
January, 1893), this youngest of the magazines is destined to find a place in 
popular favor and take rank with some of the older ones, Numerous short 
sketches and poems by well-known authors, the first paper of a continued 
story by Mary A. Livermore, an illustrated article on ‘‘ A Night at the Lick 
Observatory,” and several interesting ‘‘ departments ” are among the features 
of the January number. Sir Edwin Arnold contributes a description of *‘ A 
Sultan’s Tomb,” which is finely illustrated by half-tones. In the February 
issue wiil appear a sketch of Brigham Young, giving an inside view of his 
domestic life and character, profusely illustrated from photographs, One of 
the most interesting articles in that number will be the story of the rediscovery 
of the tile-fish, which, it is believed, indicates certain changes in the current 
of the Gulf Stream. “ Worthington’s” is published by A. D. Worthington 
& Co., at Hartford, Conn., and may be obtained for $2.50 per year. 


—A most unique and artistic advertisement is that issued by the American 
Credit-Indemnity Company of St. Louis. It is a beautifully illustrated 
pamphlet entitled, ‘‘ The magic laugh,” of which A. O. Kaplan of Cincinnati, 
the company's general agent for the Cincinnati department, is the author. 
Mr. Kaplan will be remembered as the originator of The Field Record for 
Special Agents.. The story, which is poetically told, is that of a dream, in 
which the dreamer visits the sun, and when given his choice of gifts by the 
potentate of that body, chooses the prescrijtion for the manufacture of a 
silvery laugh which he had just heard. His wish is granted, and as he follows 
to the earth the laugh which is made by his instructor, he is awakened by 
hearing it issue from the mouth of his young child. The illustrations by F. 
M. Gregory are in entire harmony with the spirit of the dream, and excel in 
execution. The magic laugh should prove a drawing card for this company, 
which has a capital stock of $500,000. Sidney M. Phelan is its president, 
and Ryler D. Rash its secretary. The business of insuring against excessive 
losses in mercantile lines is a comparatively new one, but is destined to grow 
to large proportions, 
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AUTOMATIC SPRINKLER NOTES. 


—R. J. Gilmore of the Allen Fire Department Supply Company, Providence, 
R. I., has patented an improvement for automatic sprinklers. It consists of the 
combination with a valve seat and valve of a thin, flexible seal of impervious 
material in immediate contact with and covering the valve joint, 

—At a recent meeting of the directors of the General Fire Extinguisher Com- 
pany, they completed the organization of the company, adopted by-laws, and 
elected the following named officers: Frederick Grinnell, Providence, R. I., presi- 
dent; O. C. Barber, Chicago, Ill., vice-president ; F. H. Maynard, Providence, 
R. I., manager of Eastern Department ; William Neracher, Cleveland, O., man- 
ager of Western Department; W. S. Hackney, Providence, R. I., treasurer; F. 
W. Hartwell, Providence, R. I., secretary. Edward Holbrook of the Gorham 
Manufacturing Company, New York city,was elected a director to succed G. H. 
Johnson, resigned. 


AGENCY APPOINTMENTS. 

—D. J. Matteson, St. Louis, special agent for the Royal Insurance Company. 

—Chas. D. Bolin, general agent for the Provident Savings Life, at St. Louis, 
Mo. 

—F. H. Hyatt, Columbia, general agent for the Mutual Life of New York, for 
South Carolina. 

—S. F. Angus, Detroit, general agent for The Home Life for Michigan, In- 
diana, Northern Ohio and Western Ontario. B 

—Max Powell & Co., agents for the United Fire of Manchester, the Reading Fire 
ard the Fitchburg Mutual, at Burlington, Vt. 

—J. R. Donpelly of St. Paul, special agent for the Delaware, Union and Reliance 
of Philadelphia, with headquarters at Omaha, Neb. 

—T. H. Bowles, general agent for the Mutual Life for Wisconsin and North- 
western Michigan, with headquarters at Milwaukee. 

—M. S. Moore, special agent for the Rhode Island Underwriters Association for 
Illino’s, lowa and Missouri ; headquarters at Chicago. 


—Mapes & Bradbury, Chicago, general agents for the Mercantile Credit and 
(Guarantee Company of New York, for Illinois, lowa, Wisconsin and Minnesota. 








\ ANTED—A POSITION TO TAKE CHARGE OF 


loans and securities for an Insurance Company. Can furnish reference as to 


ability and honesty, having held the position as manager of a Wall Street banking house 


for a number of years, 
Address J., 


Care of THe SpPEcTATOR, 
New York. 


“The Hub” of Plate Glass Insurance. 





Larcest Assets, LARGEST INCOME AND LARGEST 
RESERVE OF ANY PLATE GLAss INSURANCE 


ComMPANY IN THE WORLD. 





WANTED. 

Copies of the Pennsylvania Life Insurance Reports for 1878, 
1883, 1889, 1890, 1891, 1892. Address stating price, and con- 
dition, “B, W. G.” 

P. O. Box 1117, 
New York, N. Y, 





Figency Wants. 








N CONSEQUENCE OF SOME RECENT CHANCES 
I have about sixteen thousand dollars ($16,000) fire business—certainly better than an 
This is, therefore, an exceptional opening in my office for one or two 
Agency established in 1880, 
IRVINE K. CHASE, 
No, 4 Noel Block, Nashville, Tenn 


average—to place. 


large, first-class Fire Insurance Companies. 





WANT TWO FIRST-CLASS MEN FOR IMPOR- 
tant and encouraging fields, with headquarters at Spokane or Tacoma. 
Address, with full particulars of past record, 
JOHN L. COLE, 
General Agent for Washington for the Northwestern Mutual Life Ins. Co., 


Seattle, Washington. 





EW YORK LIFE INS. CO., DEPARTMENT OF 


Arkansas and West Tennessee. Gilbert D. Raine & Co., General Agents, Memphi:, 
Tenn., will give one or tw« first class specials ** Top contracts’’ if application is made at once. 
This section is particularly prosperous this season. 


HE NEW GUARANTY POLICY OF 
THE UNION CENTRAL IS A WINNER. 


Every element of estimate eliminated. Every thing in the policy guaranteed. A few 
more General and Special Agents wanted. Men who can show good records for integrity 
and push, whether they have had experience in insurance or not, will be given **‘ TOP” 
contracts. 





T. S. LOWRY, Department Manager, 
Macon, Ga, 





ETROPOLITAN DISTRICT, PROVIDENT SAV- 
INGS LIFE ASSURANCE SOCIETY, 
29 BROADWAY, - - - - NEW YORK CITY. 


Before renewing contracts for 1893 Agents will do well to remember that there is a grow- 
ing demand for low premium insurance. ‘The Provident can give favorable contracts to a 


few good men. 
Address, H. V. CLEAVER, Manager Metropolitan District. 


H. PLANT, GENERAL AGENT THE NEW YORK 


Life Insurance Company at Macon, Georgia, for the Department of Georgia, 
Good Contracts and Good Territory for First-class Specials. 





* 
Florida and East Tennessee. 





IMPORTANT. 
ANTED BY THE HOME LIFE INSURANCE CO. 


general and special agents for the City and State of New York. In thirty-two 
years the Home has paid in dividends alone over 48 per cent of its present Assets and its 


interests has paid all death claims. 
Writes the most liberal policy, with cash values after the fifth year and has the largest 


per cent of assets to liabilities. Address stating experience, if any, 
CARPENTER & MADDEN, Generar AceEnts, 40 Broadway, New York. 





IFE INSURANCE AGENTS 


At liberty to make contracts, are invited to communicate with the 


Home Life Insurance Co. 


TEMPORARY OFFICES: PULITZER BUILDING, NEW YorK CITry. 
The Policies of the ‘‘ Home” are broad and liberal, both as to terms and 


conditions, and contain all the advantages and options of modern insurance 


contracts, 
GEO. H, RIPLEY, President. 


Wm. A, NewEt, Manager Western Department, Chicago, III, 





RYAN McCULLEN, Jr., 
MANAGER SOUTHEASTERN Dzpaar ttyr, 
NATIONAL LIFE OF HARTFORD, CONN.,, at Ricumonp, Va., 
Offers splendid opportunity to men of integrity and ability, to act as General and District 
agents, with first-class RENEWAL CONTRACTS. 
CORRESPONDENCE SOLICITED, 








